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UACI SEEDS & BIOTECH PRIVATE LIMITED

(Formerly Swarna Seeds)
20, Park Side Road, Rajeswari Niwas, 3rd Floor, Kolkata - 700026, West Bengal, India

Contact No (033) 24649581, E Mail: uaciseedsandbiotech@universalagri.in,
Website: www.universalagri.net
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APPLICATION FOR DISTRIBUTORSHIP

Pheavd K4 Ehiinin tinfonmpastloan b Arrliosms
At AL paESIC i Grmnianion O Agnicaiit

Name of the Organization®* [HITIMDLISTIAMN BIEETT [BHANDAR]

Full Postal Address for correspondence™

Type of Location. Gffice A= Shop Lt Godown | Residence

Street Name [TI€/KKARIT] ;Rjo:[-]iﬂ). KIRANT W H A T 'ﬂ A \-{ F}
o alaly Al T [ L[ LT[ 1] [ osrct alyiAl [ [ [ []
Ste i@ TEAA T 1T I T T LT T T iPINCode Bi2I8I00 ]

Nature of the Entity™:  Sole Proprietorship W Partnership Private Limited Co
Cooperative/ Saciety Others | {Specify)
Name of Representative®: Proprietor 7 Managing Parine! } Director [ Authorised Signatory

S[AMTIEE V] KIVIMAR]

Telephone No:

Office /Shop Landline; (STD Code)

Residence Landline: (STD Code) . | .
Mobile*: +91 [/ 0191919151301 31 WhatsApp Mobile: +91
Email 1D [h] L,bl\ amd q-ray ah0o-1cdm |

Preferred mode of comimunicatic Email; | SMS [A—Whatsapp e—

income. Tax Permanent Account No%: | RAE|T|P) KA o '3'1 CREINESREEAEREDREY
is the applicant registered under GST*:  Yes {&+7 No |

if yes, is the applicant registered under Composite Scheme of GST : “Yes | INo

10) GSTNo  [UOAgrPKAo3EmMiidel T T T T T T T T T T VT
11) Seeds Licence No* [3| &L 1'},6300 Y2zyy Q.Q._Tp WEEEEERERE

Valid x}p to* '5] . 03 2,0 Q—K] 1%1«”‘):‘ :DAO _- - 4

Slgnature and Photograph of Person Authorized to Represant tha Appiicant
“Nrm& SpnMdIeE vV Kuma A ‘ '

¥ ¥ ¢ ¥ ¥ Y ! " ¥ T T ~y £y

Gender™: Maler—1 Femaie

Relationship with applicant”: Ownert—"Partner. | Director; | Others| |

Signature*
S&md‘e.md \Camox_ | Date:[0 7|01 2] 0]21¢
y : l ‘
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Part B: Business Background of Applicant
12) Year of Establishment Q-Oof

13) Number of years for which you are dealing in Seeds 66 .

14) Are you a Distributor of any other company dealing in Field Crops™ Yes bt /No | |

15) if ves, please share the féllowing details on your business with these companies:

Company Name : * Vintage of | Key Products Sold Last | Approximate
. Relationship Year Turnover Last
{In yoars) Year

3 yead | ke Paddy

Shreepam

S L ree Ramaq i i i _ !

 BasanA Ayt {y r—es
Leal AyT) o) Padd'y L olaks,

sinhies? Yas bt / No

17} if yes, please share the following detalls on your business with &

Hese Companes

i Company Name _ Vintage of | Koy Products Sold Last | Approximate
: | Relationship Year Turnover Last
{in years) : Yoar :

18) Detals of important markets/ regions in your area.

Name of the Markell Region | Your approx. furnover | No. of your Name of key Retailers
from the market! region | Retailers at the
market/ region

19) Are vou involved in any other businesses relaled 1o agriculture*? Yesy T/ No
se share if you are deaiing

as Distributor of ‘[I\J Do R ﬂl"ﬂﬂ

Farliz

&

ias Distributor o

Pesticides

Others | | (specily) ..

20) Are you involved in any other businesses NOT related o agriculture*? Yes ! I No ot
if yes, please share broad overview of the nature of business
11 'y .
. v N
&
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Part C: Market Intelligence & Sales Plan

21) Which Field Crops are priraarily cuitivated in this area?

Paddy

O

ﬁo@gania# Qﬁeﬂng Them

Approx. Volume (in MT] |

Or -

O

improved | HYV

JAMULA, Daman,

Improved / HYV

Pan, Realnhyrs

200mT

improved /| HYV

Hybrid

Hylbrid

H‘y’n rict

__Mustard s
Type Key Variety Companies Offering Them Approx. Valurme fin W
T oy Ve aize S
Type Key Variet Companies Offering Them “Approx. Volume {in WT)

22) What are the important Vegetable crops cultivated In this areg?

e

Crops | Key Variely | Key Brands Approx. Volume (in MT)
23} Which are main companies aperating in this area?
Company Name | Key products Approx. Turnover | Sales Toam Size | Mode of work
24} What is your sales plan for our products in coming years*?
Name of the Product Quantity (MT)
_ Year 1 . Year2
Field Crop pqdl.y - 2LomT 2Q0m7T’
Field Crop \nteat 16 mT 20mr1’

Feid Crop

Fietd Crap

Vegelable
Vegetable

5 e,

Lo la,

Bhindi, ¢ hourd, Gitter Lourd,

Vagelable

25) What is the area for which you seek our Distribulorship (Ares of Operation)™?

26) Name your preferred Transporter / Co

urier”

27) Please share if you have any suggestions o improve business

¥ .

it T{”"""'- S T e
r"" -




1.

10.

.

T2

15

14.

Part F: General Terms & Conditions of Business

isted below are our general terms and conditions of,ﬁanducting business.,.

The company will desighate an Area of Operagion for e Distpuior a1 the tne of nitiating the distributorship. The
Distributor is required 1@ Fesiriet his aperatwhs lo Wis designated Area ofﬂpuim only and should not venture
beyond the area desighated. However, sublsegquently. the Distibitor can alter, Wig Area of Operation but only after
prior discussion with the responsible company official SRR . SRR N

The company will appoint a Terrilory les Manager (TSM) lo servg the'Aiéa of Operation designated o the
Distributor. While the TSM will be meﬁ Cont@et bt he Pisiributor 8@ shouid be able o resoive aii queries of
the Distributor, the Distributor can at any point-tontact the other sales officials of the company responsible for this
area. Further, for any queries the Distributor can contact the Head Office of the company by sending email at
customercare_uacisandb@universalagri.in or by calling the Customer Care Helpline at +91 8336929400

in addition to the TSM, the company may appoint one or more permanent/ temporary sales team members to serve
the area as it deems fit. The sales team members will primarily focus on conducting sales promotional activities in
the area and engaging with existing or potential customers. The Distributor will be required to support the local sales
team by guiding their sales promotional activities

The Distributor can place his orders with the respective TSM either verbally or in writing or through any documented
communication. A confirmation of the material ordered by the Distributor will be shared with him on his registered
mobile via SMS/ Whatsapp at the time the order is entered into the company's CRM solution. In case of any issues,
the Distributor is required to contact the TSM urgently after receiving the intimation

The company will deliver material only against confirmed orders placed by the Distributor with the TSM. In case the
Distributor ever receives any material not ordered by him, either in terms of quantity, packing sizes, or products, the
Distributor is required to inform the company about the discrepancy, within 48 hours of receiving the material by
sending email at customercare_uacisandb@universalagri.in.in the absence of any such emails or other
documented communications, it will be assumed that the material received was as per orders placed

The company may deliver material at the location specified by the Distributor through 3rd parly transporters either in
full or part load at the cost of the company. At the point of receiving the material from the transporter, the Disiributor
will be required to physically inspect the material and check the quantity, weight and condition of material supplied
The company will only dispatch material which are in saleable & good condition. So, if any damaged material is ever
received by the Distributor, it is likely that the goods got damaged in transit. In such a situation, the Distributor
should not accept the material and should urgently inform the respective TSM of the company about the damage. If
the Distributor accepts the material from the transporter, it should be only under express instruction of the respective
Territory Sales Manager. Further, the Distributor is requiredtosend emailat customercare_uacisandb@universalagri.in
this incident within 48 hours of receiving the material, In the absence of any such emails or other documented
communications, it will be assumed that the material received was not damaged in anyway

The Distributor may be required to pay to the transporter the freight charges as directed by the company at the point
of accepting delivery only after inspection of material. The Distributor may be reimbursed the freight paid either by
way of deduction from the bill or through a Credit Note

If the Distributor reports to have received any material not ordered by him or any material damaged in transit, and
the same is verified by the responsible company official, the company may take back the material in question and
may make the appropriate adjustments in its books of accounts

The company will send a hardcopy of the invoice along with the material. On receipt of the invoice, Distributor is
required to reconcile the quantity, packing size and product mentioned on the invoice with the material received. In
case of any discrepancy, the Distributor is required to inform the company about the issue within 48 hours of
receiving the material by sending email at customercare_uacisandb@universalagri.in.in the absence of any such
emails or other documented communications, it will be assumed that the material received is as per invoice

The company will issue an official Price List of its products covering the area of operation of the Distributor at the
beginning of each season. The Distributor is required to obtain a copy of this Price List either from the respective
TSM or by sending an email at customercare_uacisandb@universalagri.in.. The company will invoice its
products only at the prices mentioned on the Price List. The Distributor should not expect any prices other than
those mentioned on the Price List unless there is a documented communication of the same issued by the Head
Office of the company.

The company may from time to time, issue benefit schemes covering the Distributor's area of operation. These
benefits are typically linked to- prompt payments and bulk sale volumes. The Distributor is required to obtain copies
of these schemes from the respective TSM or by sending email at customercare_uacisandb@universalagri.in..
The company will provide these benefits only by following the specific terms and conditions mentioned in the
scheme. The Distributor should not expect any benefits other than those mentioned on the scheme unless there is a
documented communication of the same issued by the Head Office of the company.

The company will only sanction the prices and benefits/ schemes mentioned on documented official
communications issued by the Head Office of the company. The company will be under no obligation to accept any
claims by the Distributor on prices or benefits/ schemes not mentioned on any official communications issued by the
Head Office of the company for the Distributor's area of operation. If the local sales representative commits any
special prices or benefits/ schemes, the Distributor is required to obtain an official communication of the same
issued by the Head Office of the company before acting on the basis of such commitments

The company will accept payment only through Fund Transfers (RTGS/ NEFT/ IMPS) or crossed cheques drawn on
any banks other than cooperative banks. The company will not accept any payments in cash. However, if in any
special circumstances, the company agrees to accept payment in cash, the Distributor is required to obtain a Money
Receipt of the company for such payments from the company official accepting this payment



. The Distributor paying through cheque must ensure that the cheque issued by him is honored on the date of the
cheque. If the bank on whom the cheque is drawn, dishonors the cheque for reasans related ta “Insufficient Funds”
then the company will levy a cheque Dishonor charge on the Distributor without prejudicing its right to seek legal
recourse for such dishonar
. The company will provide a standard credit period of 60 days from the date of the invoice. The company may offer
Cash Discounts for paying dues within 60 days, the details of which are usually provided in the Price List or
Schemes applicable for the period. Dues remaining unpaid above 180 days will be considered as Overdue. The
company may levy interest on Overdue payments
. The company will generally not accept any Sales Return unless the material supplied were damaged in transit. _»
However, for select products, the company allows Sales Return within certain limits and under certain conditions,
the details of which are available in the yearly Sales Return policy. The Distributor is required to follow the terms of
this policy for matlers relating to Sales Return and obtain prior approval from the responsible sales official before
dispatching material. The company will not provide any credit for material returned in violation to its Sales Return
policy
. The Distributor is required not to enter into any financial transactions with any member of the sales team, either in
the form of material or funds. All such transactions will be considered as personal and unsanctioned and the
company will not be liable for the outcome of such transactions
19. The Distributor will not handover any material to any member of the sales team without specific written instruction
issued by the Head Office of the company
20. The Distributor is required to maintain the integrity of the packaging in which the products are supplied by the
company at all times and is required not to tamper with the packets, designs, logos and trademarks of the company
in any way. Any unauthorized use of the company's designs, logos and trademarks will be counted as an
infringement of the intellectual property rights of the company
{ 21. The Distributor is required to comply with all requirements of GST as applicable to him, related to periodic Returns,
Credit Notes and others with respect to its transactions with the company. Further, the Distributor may be required
to share with the company, upon request, documents supporting compliance of such requirements of GST
| 22. The company will share with the Distributor, an Account Statement at the end of every 6 months either on his
| registered email or through any other preferred mode of communication. However, the Distributor can ask for his
updated account statement at any time by sending email at customercare_uacisandb@universalagri.in. or by
cailing the Customer Care Helpline al +51 8336523400
23. The company will share with the Distributor, a Confirmation of Accounts at the end of each financial year either on
his registered email or through any other preferred modes of communication. The Distributor is required to review
the account statemerit and reconcile the balance on the statement with the balance in his books of accounts. Upon
completion of review, the Distributor will be required to sign and seal on the Confirmation and hand it over to the
TSM
24. In addition to these, the company may from time to time issue communications on these and/ or other business
policies which may, from the dgate of such communication, supersede any business practices or policies previously
followed by the company including but not limited to the ones mentioned above
i 25. Disputes, if any, will be subject to the jurisdiction of the courts of Kolkata, West Bengal

a T
Sﬁﬂq‘ J Komoe
I, acting on behaif of G- MR y

(Name of Representative*) (Name o
hereby acknowledge that
1. | have read, understood and agreed to all the terms and conditions of business
i 2. Allinformation provided in this form as well as in the enclosed documents, if any, are provided by me and are true to

1 the best of my knowledge and understanding
il T G WUS
l Somjess St Semte oy (oo
| ' )

(Signature of Representiitive of Distributor*) (Stamp of DW
| Date: ‘
Place:
Name of Company Official f Signature of Company Official !

-



«  Part D: Financial Information of Applicant

28) Primary Bank Account of Business”:
Name of the Bank Jnna [smad] (FTNANCE] BAMK T ]
Name & address of Branch [P[A[Y[TIRIT] [cloli plLleld] TIT¢F] TFIClojolel T [T 1]
gaeirzival [1elllal [Ker WAL [7Hnlaal WAVIAL [ ]
IFSC Code of Branch ISR E IHMENERREEEE R RN ;Eﬂ,
Account No (U3 8[&[612]670]0 10131616 11111 | [ I | Type of Account: Savings/Current/OD
29) Does the applicant have CC/OD facility from any bank*? Yes [ | / No [ ,

F"—J
] L__.. _.J

If Yes, Name of Bank SHESRAEONSEURBEENERRUEERBERESD

Name 8 aades ofanen [T LT T [T 1T TTTTTTT LTI ILITTTT]
0 0 1 O 1 0 0 00 0 O R

CC/0D Limit (Approx mﬁam} o u e e g 0 B M

30) Security Deposit* of Rs./ 2 5{8[ g 0] _;ﬁcd through| | Cheque No.[ | | 1 1 11 /RTGSLL —

31) Is the Office/ Shop used by the Distributor, owned by the Distributor*? Yes—7No [ |

1 Yes, appro.size nmmo%wcdmss RO AAL R BT AR [T T

L bk WT"I FRERAINERBCENER NN AR RS LR ARER SO0

32) Is the Godown used by the Distributor, owned by the Dlsmbutor*'J Yes [ | /No 5

33) If Yes, approx. smequL:[O%q;-}Address BERRERE TSR [I RERETUERS
NEENNAEN AN ISR RE SR SRS SRR REE

34) Number of staff employed by the applicant [0[2L | j [[_]:_L]";

35) Does the applicant own any 2-wheeler? Yes =/ No | |
If Yes, Number of such vehicles [8[1] | used for Bushess \+Personal | |/ Both [ |

S

36) Does the appﬁéﬁnt own any 4 wheefer’? Yes 7 No | j

37) Brief details of property owned b.y the apphc.an!*.
Does the applicant own any land parcels? Yes "/ No | |

Does the applicant own any house property? Yes =7 No ! |

Part E: List of Documents to be Provided

| Signed, sealed and dated Distributorship Form along with the following mandatory documents
For Proprietorship 1, Signed copy of ID Proof (Aadhaar Card/ Passport/ Driving License)
2. Bigned copy of Address Proof (Aadhaar Card/ Passport)
3. Signed copy of PAN
4. Signed copy of GBT Certificate (if applicable)
5. Signed copy of Seed License
6. Statement of primary bank account(s) of business evidencing debit and credit
transactions, for the last 3 months
Additional documents | 7. Signed copy of registered partnership deed
for Partnarship Firm 8. Authorization from ali partners allowing representative to act and sign on behalf of
the firm
Additional documents | 7. Signed copy of Memuorandum and Aricles of Association ;
for Private Limited 8.  BOD resolution allowing representative to act and sign on behalf of the company
Company
Customer Care
Mob No: 8336929400 . .. - Email: customercare_uacisandb@universalagri.in
r‘- '?ll’ %
= ” . -




