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UACI SEEDS & BIOTECH PRIVATE LIMITED

(Formerly Swarna Seeds)
20, Park Side Road Rajeswari Niwas, 3rd Floor, Kolkata - 700026, West Bengal, India
Contact No. (033) 24649581, E Mail: uaciseedsandbiotech@universalagri.in,
Website: www.universalagri.net

APPLICATION FOR DISTRIBUTORSHIP

Part A: Basic Information of Applicant

KRISHI NIKASH AWENCY

2) Full Postal Address for correspondence”
ition: Office hop h— Godown "l Residence
RAMch,N:bnR POUR HEAR BAZARSAMIITI

Sireet Name

O RIRAIR (S RRTIE st MALANDA
Siate BIHAR Code '8ioi3i) [0}

31 Nature of the Entity™.  Sole Proprietorship A= Partnership = 1+ Priv ite Limited Co
. operativ

4) Name of Representative®: Proprietor Director Authorised Signatory

SATYEADPRA KumpR
5) Telephone No

/Shop Landline: (STD Code)
Residence Landline: (§8TD Code)
Mobile*: +91 q q a1 [6/8/¢/€1a’3 WhatsApp Mobile: +91 iy ia]) [¢I8/6/¢13'3
‘ Email 1D* ‘ ! o

B) ret M f I Loina i \/‘.‘"-‘1"\"@‘-‘(',\/
7) Income Tax Permanent Account No*: AN OP KKI}2 8 3@ e |
8) s the applicant registered under GST*:  Yes v7/ No
9) If ves, is the applicant registered under Composite Scheme of GST Yes No

10) GST ! 1OANOPKYI2QYA1 =7
11) Seeds Licence No* (9~ | ¢ L_ 22906048223 2Y99
lid Up'ta® (O1Yi/ O0S /20" ] issued By D AO

Signature and Photograph of Person Authorized to Represent the Applicant
Jrame SATYENDRRA KLUMmAR

Gender”: MaleV~ Female

Relationship with applicant®: Owner\"Partney Director Cthers
Signature*
W e 18082025

1 .




Part B: Business Background of Applicant

12) Year of Establishment: 20,00

13) Number of years for which you are dealing in Seeds: .0/0{ 2

14) Are you a Distributor of any other company dealing in Field Crops” Yes v / No

15) if yes, please share the following details on your business with these companies:

Company Name Vintage of Key Products Sold Last | Approximate
* Relationship Year Turnover Last
{In years) Year
SyJenta 20 yed | Made ugy. pl, A CR
L Ratih eeoyg 2 n W heal, Paddy | 0:5¢7
A —1 : ’ 7

Aot teed S O i Paddy

L9 .car. |

16) Are you a Distributor of any other company dealing in Vegetables™: Yes LT/ No
17) if yes, please share the following details on your business with these companies:
Company Name Vintage of Key Products Sold Last | Approximate
Relationship Year ) Turnover Last
{In years) Year
AR Vo Geed ! | % eand IYZY"N
Q‘g—wﬁ—q 26 Yy oU | ¢
v ) Y yenS Yo lakl

18) Details of important markets/ regions in your area:

Retailers at the
market/ region

No. of your ' Name of key Retailers

N alanDA § cv

MawAdA Yer

CeTRUPYAY 2 Cy”

PN SO SR

19) Are you involved in any other businesses related to agriculture™? Yes I NON—
if yes, please share if you are dealing in
Ferilizers | . las Distributor of
Pesticides ‘as Distributor of
Others (specify)

20) Are you involved in any other businesses NOT related to agriculture®? Yes { No b=
If yes, please share broad overview of the nature of business
N

s R



Part C: Market intelligence & Sales Plan

21) Which Field Crops are primarily cultivated in this area?

Paddy
Type Key Variety Companies Offering Them Approx. Volume (In MT)
OoP
oP \wlheat woemr—
OP
Improved / HYV Padiy 2.00MT
improved / HYV 4
improved / HYV
Hybrid
Hybrid
Hybrid
Wheat
Companies Offering Them Approx. Volume (In MT) |
Mustard
Type Key Variety Companies Offering Them Approx. Volume (in MT)
: ; Maize
Type Key Variety Companies Offering Them Approx. Volume (In MT)
22) What are the important Vegetable crops cultivated in this area?
Crops Key Variety Key Brands Approx. Volume (In MT)

Compan

23) Which are main companies operating in this area?
Name rod pprox. Turnover | Sales Team Size | Mode of work

24) What is your sales plan for our products in coming years"?

Name of the Product Quantity (MT)
o Year 1 Year 2
Field Crop Paddy 2T Somi—
Field Crop wWhe'ot Lo mT 25m7T”
Field Crop InP Whet cm lomT”

Field Crop

Vegetable cow Pea, cabbyye; S hourd, BoHle ju |

Vegetable

D La ek LRETIN

Vegetable

Oy vepnrap L P Y TN B Y Y7

25) What is the area for which you seek our Distributorship (Area of Operation)*?

e REBRLBALS R e

26) Name your preferred Transporter / Courier*

B - it =

27) Please share

if you have any suggestions to improve business
- ™

P A T L IS v = = -
= ¥




" Part D: Financial Infdrmation of Applicant

28) Primary Bank Account of Busmess"
Name of the Bank RANK OF
Name & address of Branch ﬁgqr HA R

g
L
(
L]
!
i
o A
A

TTITTITETTTIITT
IFSC Code of Branch. Bkivo FEETRREEEEREEBER
Account No Yigl¢l13/ol1]ol6i0l0 0466 | | | | Type of Account SavingﬁiCurrenUOD‘

29) Does the applicant have CC/OD facmty from any b'\nk“’? Yes it / No

If Yes, Name of Bank

Name & address of Bran\,h

i “?7< z' :

S & SR
i

31) Is the Office/ Shop used by the Dsstnbutor owned by the Dasmbutor ? Yes._| /No ‘\/
| Address: RIA N> ﬁA;P UE.,L% L.
: ] e

X

If Yes, approx. size| |

A K0S S0 (RS, il P FNCHR CII0S N SN SRR CYeRE ONN.

32) Is the Godown used by th_e Distributor, owned by the Distributor*? Yes
33) I Yes, approx. size  1¢] § 6 | Address. BI& VT S ARATT [ [ T[]

e

; PR |

1
&
—-p
b

P HOFTC IR N SR o
¢ i i E i i f ? i { {

1 i H i i 1 3 i
 FEO, (U AT R STCURL YWY, KNS W . NN S S

34) Number of staff employed by the applicant 0!8 | | | [ 1 | ||

35) Does the applicant own any 2-wheeler? Yes A~/ No | |

If Yes, Numberof such vehicles [0~ | used for Business &/ Personal | | / Both
36) Does the applicant own any 4-wheeler? Yes \—+ /No |

If Yes, Number of such vehicles [0]%) | used for Business A7 Personal| | / Both
37) Brief details of property owned by the applicant™

Does themmmm any land parcels? Yes M1/ No |

Does the applicant own any house property”? Yes v~ /No'

Part E: List of Documents to be Provided

Signed, sealed and dated DiRributorship Form along with the following mandatory documents
For Proprietorship 1, Signed copy of 1) Proof (Aadhaar Card/ Passport/ Driving License)
2. Signed copy of Address Proof (Aadhaar Card/ Passport)
3. Signed copy of PAN
4. Signed copy of G8T Certificate (if applicable)
5. Signed copy of Seed License
6. Statement of primary bank account(s) of business evidencing oem and credit
) transactions, for the last 3 months
Additional documents 7. Sigried copy of registered partnership deed
for Partnership Firm 8. Authonization from all pariners allowing representative to act and %zgn on behalf of
) the firm
Additional documents | 7. Signed copy of Memorandum and Articles of Association
for Private Limited 8. BOD resolution allowing representative to act and sign on behalf of the company
Company
Customer Care
Mob No: 8336929400 o " Email: customercare_uacisandb@universalagri.in
o o ~ .
¥
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10.

1
" begiining of each season. The Distributor is required to obtain a copy of this Price List either from the respective
- TSM or by sending an email at customercare_uacnsaﬂdb@univers_alagri-.in,.' The company wili invoice its

A48,

Part F: Qeng;rai Terms & Conditions of Business

"Listed below are our general terms and conditions of conducting business
1.

The company-will designate an Area of Operation for the Distributor at the time of initiating the dfﬁirﬁbutﬁf&;hip.' The
Distributor is required to restrict his operations to his designated Area of Operation only and should not venture
beyond the-area designated. However, subsequently, the Djsiributar can alter his Area of Operation but only after

. prior discussion with the responsible company official 555 e A .
- The company will appoint a Territory Sales Manager (TSM) to serve the Areg of Operation designated to the ;
_ Distributor. While the TSM will be first point of contact for the Distributor and should be able to resolve alj queries of

the Distributor, the Distributor can at any point c'omact'th_e other sales officials af'the-mmpany responsible for this
area. Further, for any queries the Distributor ‘can contact the Head Office of the ‘company by sending email at
c,ustomercare_uacmandb@universalagri.in or by calling the Customer Care Helpline at +91 8336929400

In addition to the T8M, the tompany may appoint one or more permanent/ temporary sales tear members to sawé

“the area as it deems fit. The sales team members will primarily focus on conducting sales promotional activities in

the.area and engaging with existing or potential customers. The Sésm’but_or will be required to support the local sales

* The Distributor can place his orders with the res

team by guiding their sales promotional activities

pective TSM either verbally orin writing or through ‘any documented
communication. A confirmation of the material ordersd by the Distributor will be shared with him on his registered
mobile vig SMS# Whatsapp at.the time the order is entered into the company’'s CRM solution. Incage of any issues,
the Distributor is required to contact the TSM urgently after receiving the intimation . SR
The cormpany will deliver material only against confirmed orders placed by the Distributor with the TSM. in case the .
istributor ever receives any material not ordered by him, either in térms of quantity, packing sizes: or products, the

_' Distributor is required to inform the company about the discrepancy, within 48 hours. of receiving, the material by

sending email at custpmemqroﬁuacisfandb@univarsalagri.in,!n the absence of any such emails or other

documented communications, it will be assumed that the material received was as per orders placed e
The company may deliver material at th location specified by the Distributor through 3rd party transporters either in
full or part load at the cost of the company. At the ‘point of receiving the material from the transporter, the Distributor

- will be required to physically inspect the material and check the quaritity, weight and. condition'of material sugplied

The company will only dispatch material which are in saleable & good condition. So, if any damaged material is ever .

.received by the Distributor, it is likely that the goods got damaged in. fransit. In such a'situatimn the Distributor

should not.accept the material and should urgently inform the respective TSM of the company about.the damage. If
the Distributor accepts the material from the trahsporter, it should be only under express instruction of the respective
TerritorySa}es_ Manager. Further, theoéatrfbutoriarequiredfosendemaitatcnstamercaremuacisandb@universalagri.in
this incident within 48 houts .of receiving the material. In the ‘absence of any such emails or other documented

: communications, it will be assumed that the material received was not damaged in anyway

The Distributor mdy be required fo pay to the transporter the freight charges as directed by the company at the point

. of accepting delivery only after inspection of matlerfal. The Distributor may be reimbursed the freight paid either by

way of deduction from the bill or through a Credit Note . :

if the Distributor reports to have received any material- not ordered by him or any material darhaged in transit, and
the same js verified by the responsible company official, the company may take back the material in question and
may make the appropriate adjustments in its books of accounts a i : e
The company will send a hardcopy of the invoice along with the ‘material. On réceipt of the invoice, Distributor is
required to reconcile the quantity,’ packing size and’ product mentioned on the invoice with the material received. In.

- case of any discrepancy, the Distributor is required to inform the company about the issue within 48 hours of

-receiving the material by-sending email at customercare uacisanﬁb@universa&agri.in JAn the absence of any such

o

emails or other documenteﬁ-communicaﬁons’, it will be assumed that the material received is 4 0er invoice

The company will issue an official Price List of its products covering the area of operation of the Distributor at the

products only at the prices mentioned on the Price List. The Distributor should not expect any prices other than -

- those mentioned on the Price List unless there is.a documented communication .of the same issued by the Head -

Office of the company. - . ; - ‘ ; ‘ ,
The company may from time to time, issue benefit schemes covering the Distributor's area of operation. These
bensfits are typically linked to prompt Payments and bulk sale volumes. The Distributor is required to obtain copies
of these schemes from the respective TSM or by sending email at customercare _uacisandb@universalagri,in:
The company will provide these benefits only by followirig the specific terms and conditions mentioned in the

'schieme. The Distributor should riot expect any benefits other than those mentioned on the scheme unless there is a
- documented communication of the same issued-by the Head Office of the campany. - ot e

. The company will only sanction the prices and benefits/ schemes "mentioned on documented  official
- -communications issued by the Head Office of the company..The company will be under no obligation to accept any

claims by the Distributor on prices or benefits/ schemes not mentioned on any official communications issued by the.
Head Office of the ‘company for the Distributor's area of operation. If the local sales representdtive commits any
special prices or benefits/ schemes, the Dism‘butqr is required to obtain an official communication of the same

* issued by the Head Office of the cbmpany before acting on the basis of such commitments .
: The company will accepl payment only through Fund Transfers (RTGS/ NEET/ IMPS) or crossed cheques drawn on

-any banks other than Cooperative banks. The company will not accept any payments in cash, However, if in any

Special circumstances, the company agrees to accept payment in cash, the Distributor is required to obtain a Money
Receipt of the company for such payments from the company official accepting this payment - =




LB
. .the form of material or-funds. All such transactions will be cohsidered as personal and unsanctioned and the

19

. ‘The Distributor paying through cheque must ensure that the cheque issued by hiin is honored on the date-of the

cheque, If the bank ‘an whom the'cheque is drawn, dishonors the cheque for reasons related to “Insufficient Funds”,
.then the company will levy a cheque Dishonor charge on the Distributor without prejudicing its right to seek legal
recourse for such dishonor 1 ' by o :

. The company will provide a standard credit Pperiod of 60 days from thé date of the .invaice The company may offer .

Cash Discounts for paying dues within 60 days, the details of which are usually provided in the Price List or-
-Schemes applicable for the period. Dues remaining’ unpaid above 180 days will be considered as Overdue, The

company may levy interest'on Overdue payments - : e . 2 ‘
The ‘company wili generally not accept any Sales Return unless the material ‘supplied were damaged in transit,

However, for select products, the company allows Sales Return within certain limits and under certain conditions,

the details of which are available in the yearly Sales Return policy. The Distributor is required fo foliow the terms of
this policy for matters relating to Sales Return and obtain prior approval from the responsible sales official before

dispatching material, The.company will not provide any credit for material returned in. violation to its Sales Return -
policy . i : . Sl ‘ : :

The Distributor is required not to enter into any financial transactions with any member of the sales team, sither in

company will not be liable for the outcome of such transactions d Wy : i
The Distributor will not handover any material to.any member of the sales team without specific written instruction
issued by the Head Office of the company et S UE 2 DT e
The Distributor is required to maintajn the integrity .of the packaging in which the products are supplied by the -
company at all times and is required not to tamper with the packets, designs, 'mg{;ss‘ and trademarks of the company

../n_any way. Any unauthorized use of the company's designs, logos and trademarks will be counted ‘as an.

infringement of the intellectual property rights-of the cempany

.. The p’istﬁbutor is required to comply with all requirements of GST as 3typlicabifa tc} me related to periodic Returns,

Credit Notes and others with respect to its transactions with the company. .Further, the Distributor may be required
to share with the company, upon request, documents supporting compliance of such requirements of GST . -

. The company will share with the Distributor, an Account Statement at the end of avery 8 month$ either on his -

registered email orthrough ény other preferred mods of communication. However the Distributor can ask for his
updated ‘account statement at amy. time by sending email at customercam‘wuacisandb@univm:salagri,in. or by
calling the Customer Care Helpline at +91 8336929400 = - e

- The company will share with the Distributor, a Confirmation of Accounts at the end of each financial year either on

his registered email or through any other preferred modes of communication. The Distributor is required to review -
the account statement and reconcile the balance on the statement with the balance. in his books of accounts. Upon

* completion ‘of review, the Distributor will be required to sign and seal on the Confirmation and, hand-it over to the
TSM ; , i L R ; _

“da,

25,

I,

In ‘addition to these, the company may from time to time issue communications on these and/ or other business
policies which may, from the date of such communication, supersede ém"y Business practices or policies previously
followed by the company including-but not limited to the ones mentioned above : :

Disputes, if any, will be subject to the jurisdiction of the courts of Kolkata, West Sezngai T

——SATYENDRA | UmAR - scting on behaifof  12RISHT. \v L I<AH Aherley

_ (Name of Representative™) : , B (Name of- Distributor*) 0

heréby acknowledge that

i

2.

" Date: '8’08'2,01,;' ‘ Tt :

| have read, understood and ag;feed 1o all the terms and céndi{imapf business . S .
Altinformation provided in this form as well as in the enciosed documents, if any, are provided by me and are true to
the best of my knowledge and understanding - ' : - > : .
Krishi Vikash Agency

Y (Stamp of Distributor*y -

Place

Name of Company Official [ Signature of Company Official




/ or internal Use

e

No

valsmbutarshlp Form

1 1 14 Mandatory fields on Page 1 filled up

4 Mandatory fields on Page 2 filled up

W e

3 Mandatory fields on Page 3 filled up

4 | 6 Mandatory fields on Page 4 filled up

5 | 4 Mandatory fields on Page 6 filled up

Signature of representative added on Page 1

Photograph of representative affixed on Page 1

Signature of representative added on Page 2

Supporting Documents

1D Proof (Aadhaar Card/ Passport/ Driving License)

Name on 1D proof tallies with PAN

“=®igned and stamped

Signed copy of Address Proof (Aadhaar Card/ Passport)

Name on address proof tallies with 1D Proof

Address on address proof tallies with PAN / License

Signed and stamped

Signed copy of PAN

Name on PAN tallies with 1D proof

Signed and stamped

ngrwed copy of GST Cemﬂrate {if applicable)

Name on Certificate tallies with 1D Proof

Signed and stamped

Signed copy of Seed License

Name on license tallies with 1D Proof

«JLicense is valid on the date of form

If not, proof of application for renewal has been collected

Signed and stamped

Statement of primary bank account(s) of business

Name on account tallies with 1D Proof

Periad is for last 3 months

Primary bank account of business with significant transactions

Signed and stamped

Blank Chegues

?’;ﬁgue;ﬁ

Not of any cooperalive banks.

Contains valid signature of representative and stamp

-Contains 1@ date

Is not crossed

Security Deposit has been collected

Effect on Existing

Network

Name of the nearest distributors (can be more than 1)

- Distance from the nearest distribulors

Approved By:

Narme of Company Official

Signature of Company Official




