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1) Name of the Organization"

2) Full Postal Address for correspondence*:

Type of Location:Office I Snop ffCodown I Residence n
Street Name

P.O District

5{fi:C pihi code ffi_re
3) Nature of the Entity.: Sold Proprietorship ffeartnership n Private Limited Co. il

Cooperative/ Society fl Otfrers [ (Specify)

4) Name of Representativen: Proprietorfi / Manuging Partner[/ Director[ /Authorised Signatory[

5) Telephone No:

Office /Shop Landline: (STD Code) fT-n
Residence Landline: (STD Code) [l-l-l m
Mobite*: *91W whatsApp Mobile: +91

Email lD*:

Preferred mode of communication:

lncome Tax Permanent Account Non:

ls the applicant registered under GST*: Yes B7 No ff
9) lf yes, is the applicant registered under Composite Scheme of GST : Yesf['/ No EI'
10) GST No

11) Pesticide Licenee No* Valid UPto. JEl7l rlHBtWM
lssued By

vatid up to. VT? rVl4tlffiWf,

6)

7)

B)

12) Micronutrient Licence No*

-/'Gender*: Maleff Femalefl

Relationship with applica nt.: Awnerffirtnerfl DirectorflOthers I
\"/ ,7ryryTt,-.rtfu

sryna{ure-
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13) Year of Establishment: W
14) Number of years for which you ar6 dealing in Pesticides I Micronutrients: E[6-lElIl
15) Are you a Distributor of any other company dealing in Pesticides*: Yes fif No I
16) lf yes, please share the following details on your business wiQ these companies:

17) Are you a Distributor of any other company,dealing in Micronutrienls*; Yes f] I ttlo Y
18) lf yes, please share the following details on your business with these companieq:

19) Details of important markets/ regions in your area:
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20) Are you involved in any other businesses related to agriculture"?Yes [] I No[!/-
lf yes, please share if you are dealing in
Fertilizgrq f] ,r Distributor of
Seeds Ll as Distributor of
Others f] (specify)

21) Are you involved in any other businesses NOT related to agriculture.? Yes f]
lf yes, please share broad overview of the nature of business
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Key Pr*ducts Scld Last
Year
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22)' Far which area do you seek our Distributorship (Area of Operation)"?
$"a:a+' 2".5-

. 23) What are the rnain Crops are cultivated in this area?
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24) Which are the key Herbicide$ sold iathis area?

25) Which are the key Fungicides sold in this area?

26) Which are the key Pesticides sold in this area?

27) Which are the key Micronutrients/ Crop supplements sold in this area?

28) What is your sales plan for our products in the near future"?
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29) Please share if you have afiy suggestions to improve business
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30) Primary Bank Account of Business":

Name of the Bank

tName & address of Branch

IFSC Code of Branch

Account No

31) Does the applicant have CCIOD facility frorn any bank"? Ves [ 1

lf Yes, Name of Bank

Narne & address of Branch

CCIOD Limit (Approx. in Rs lakhs

Type of Account : Savings/Current/OD

No El

32)

33)

Security Deposit* of

ls the Officelshop used UV if,e Oistlrinutor, owned by ihe Distributor"? VesETNo f]
lf Yes, approx. *i=*lT@Address:

throughftcheque r.ro.[6l4F-l@ffi / Rrcs il

34) ls the Godown used by the Distributor, owned by the Distributor"? Vesfl fVo fl
35i If Yes, approx. sizeffiET]fr-lEilAddress:

36i Numberof staffemployed bythe applicant ffi
37) Does the appticant own any 2-wheeler? Yes f] / No $--

lfYes, Numberof such vehicles f_I_-n used for Business [/ fersonal ft I Both n
38) Does the appticant own any 4-wheeler? Yes fl / No [f--

lf Yes, Number of such vehicles f.Tn used for Business [ / Personat f] t aoth il
39) Brief details of property owned by the applicant":

Does the applicant own any land parcelsZ Ves BfNo fl
Does the applicant own any house property? Yes fiff'fo I

. Custonrer Care

E m ai I t D : u aci. ng pk€,g m a i !.com I cu stamer.care@u n tvers a t ag ri. i I
Mobile IUo,' +9f 741 A04A857 I 83369it9010

ffi {&"G*sr-+"r-#gssgv-xe-gsqry-f.p-*eff {avgd#-d

.5ir**d. s*aied *n# *aieci *istrii,:l;',*t'ship F*rn': a;**g wth th* foilewing manCi4qly!lqi"rpExis
For Proprietorship

/

T Signed copy of lD Proof (Aadhaar Cardl Passport/ Driving License)
::/Signec copy of Address Proof (Aadhaar Card/ Passport)
3. Signed copy of PAN
4. Signed copy of GST Certificate (if applicable)
5" Signed copy of Pesticide License
6. Signed copy of Micronutrient License
7 - Statement of primary bank account(s) of business evidencing debit and credit

transactions. for the last 3 months
Additional documents
for Partnership Firrn

Signed copy of registered partnership deed
Authorization from all partners allowing representative to act and sign on behalf of
the firm

8.
s.

Additional documents
for Private Limited

Comoany

Signed copy of Memorandum and Articles of Association
BOD resolution allowing representative to act and sign on behalf of the company

7.
8.



Listed below are our generalterms and conditions of conducting business
1. The company will designate an Area of Operation for the Dist-ributor at the time of initiating the distributorship. The

Distributor is required to restrict his operations to his designated Area of Operation only and should not venture beyond
the area designated. However, subsequently, the Distributor can alter his Area of Operation but only after prior
discussion with the responsible company official.

2. The company will appoint a Sales Offtcer (SO) to serve the Area of Operation designated to the Distributor. While the SO
will be first point of contact for the Distributor and should be able to resolve all queries of the Distributor, the Distributor
can at any point contact the senior sales offlrcials of the company responsible for this area. Further, for any queries the
Distributor can contact responsible personnel at the Head Offrce of the company by sending email at
customer.care@universalagri.in or by calling the Customer Care Helpline at +91 8336929010

3. ln addition to the SO, the company may appoint one or more permanent/ temporary sales team members to serve the
area as it deems fil. The sales team members will primarilydpcus on conducting sales promotional activities in the area
and engaging with existing or potential customers. The Distributor will be required to support the local sales team by
guiding their sales promotional activities

4. The Distributor can place his orders with the respective SO either verbally or in writing or through any documented
communication. A confirmation of the material ordered by the Distributor will be shared with him on his registered
mobile via SMS/ Whatsapp at the time the order is entered into the company's CRM solution. ln case of any issues, the
Distributor is required to contact the SO urgently after receiving the intimation

5. The company will deliver material only against confrrmed orders placed by the Distributor with the S0. ln case the
Distributor ever receives any material not ordered by him, either in terms of quantity, packing sizes, or products, the
Distributor is required to inform the company about the discrepancy, within 48 hours of receiving the material by sending
email at customer.care@universalagri.in.ln the absence of any such emails or other documented communications, it
will be assumed thatthe material received was as per orders placed

6. The company may deliver material atthe location specified bythe Distributorthrough 3rd partytransporters either in full
or part load. At the point of receiving the material from the transporter, the Distributor will be required to physically
inspect the material and checkthe quantity, weight and condition of material supplied

7. The company will only dispatch material which are in saleable & good condition. So, if any damaged material is ever
received by the Distributor, it is likely that the goods got damaged in transit. ln such a situation, the Distributor shou ld not
accept the material and should urgently inform the respective SO of the company about the damage. lf the Distributor
accepls the material from the transporter, it should be only under express instruction of the respective SO. Further, the
Distributor is required to send email at customer.carc@universalagri.in on this incident within 48 hours of receiving the
material. ln the absence of any such emails or other documented communications, it will be assumed that the material
received was not damaged in anyway

8. The Distributor may be required to pay to the transporter the freight charges at the point of accepting delivery only after
inspection of maierial. The Distributor may be reimbursed for the freight paid either in part of full either by way of
deduction from the billorthrough a Credit Note

9. lf the Distributor reports to have received any material not ordered by him or any material damaged in transit, and the
same is verifted by the responsible company offlrcial, the company may take back the material in question and may make
the appropriate adjustments in its books of accounts

10. Thecompanywill sendahardcopyoftheinvoicealongwiththematerial.Onreceiptoftheinvoice,Distributorisrequired
to reconcilethe quantity, packing size and product mentioned on the invoice with the material received. ln case of any
discrepancy, the Distributor is required to inform the company about the issue within 48 hours of receiving the material
by sending email at customer.care@universalagri.in. ln the absence of any such emails or other documented
communications, it will be assumed that the material received is as per invoice

1i. The company will issue an offtcial Price List of its products covering the area of operation of the Distributor at the
beginning of each season. However, the company may revise the Price List from time to time. The Distributor is required
to obtain a copy of this Price List or revisions made thereafter either from the respective SO or by sending an email at
customer.care@universalagri.in.The company will invoice its products only at the prices mentioned on the Price List.
The Distributor should not expect any prices other than those mentioned on the Price List unless there is a documented
communication of the same issued bythe Head Office of the company.

12. The company may from time to time, issue benefit schemes covering the Distributor's area of operation. These benefits
are typically linked to prompt payments or special products or bulk sale volurnes. The Distributor is required to obtain
copies of these schemes from the respective SO or by sending email at customer.care@universalagri.in. The company
will provide these benefits only by following the specific terms and conditions mentioned in the scheme. The Distributor
should not expect any benefits other than those menlioned on the scheme unless there is a docurnented
communication of the same issued bythe Head Office of the company.

13. The company will only sanction the prices and benefrts/ schemes mentioned on documented official communications
issued by the Head Off,ice of the cornnany. The company will be under no obligation to accept anv claims by the
Distributor on prices or benefttsl schemes not rnentioned r:n any offrcial communications issued bythe l-iead Offrce of
the company for the Distributor's area of operation. lf the iocal sales representatives commit any special prices or
benefits/ schernes, the Distributor is required to obtain an official communication of the sarre issued bythe Head Offrce

. of ihe company befor"e aciinq on the basis of such commitments
14. -iire 
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15.

'i6.

1-7

'18.

19.

20.

The Distributor paying through cheque must ensure that the cheque issued by him is honored on the date ofthe cheque.
lf the bank on whom the cheque is drawn, dishonors the cheque for reasons related to "lnsufficient Funds", then the
company will levy a cheque Dishonor charge on the Distributor without prejudicing its right to seek legal recourse for
such dishonor
The company will provide a standard credit period of 90 days from the date of the invoice. The company may offer Cash

Discounts for paying dues within 90 days, the details of which arepsually provided in the Price List or Schemes
applicable forthe period. Dues remaining unpaid above 180 days will bb considered as Overdue. The company will levy

interest @1 2% per annum on Overdue
The company will not accept any Sales Return unless the material supplied were damaged in transit. For returning such
damaged materials, the company follows a Sales Return Policy. The Distributor is required to follow the terms of this
policy for matters relating to sales return and obtaln prior approval from the responsible S0 before dispatching
material. The companywill not provide any credit for material returned jn violation to its Sales Return policy

The Distributor is required to not enter into any frnancial transactions With any member of the sales team, either in the
form of material or funds. All such transactions will be considered as personal and unsanctioned and the company will
not be Iiable forthe outcome of such transactions
The Distributor will not handover any material to any member of the sales team without specific written instruction
issued by the Head Offrce of the company -.a.

The Distributor is required to maintain the integrity of the packaging in which the products are supplied by the company
at all times and is required not to tamper with the packets, designs, logos and trademarks of the company in any way.
Any unauthorized use of the company's designs, logos and trademarks will be counted as an infringement of the
intellectuai property rights of the company 

::

The Distributor is required to comply with all requirements of GST as applicable to him, related to periodic Returns,

Credit Notes and others with respect to its transactions with the company. Further, the Distributor may be required to
share with the company, upon request, documentssupporting cornpiiance of such requirements of GST

The company witl share with the Distributol an Account Statement at the end of every 6 months either on his registered
email or through any other preferred mode of communication. However, the Distributor can ask for his updated account
statement at anytime by sending email at customer.care@universalagri.in or by calling the Customer Care Helpline at
+91 8336929010
The company will share with the Distributor, a Confirmation of Accounts at the end of each ftnancial year either on his
registered email or through any other preferred modes of communication. The Distributor is required to review the
account statement and reconcile the balance on the statement with the balance in his books of accounts. Upon

completion of reviewthe Distributorwillbe required to sign and sealonthe Conflrmation and hand it overto theTSM
ln addition to these, the company may from time to time issue communications on these and/ or other business

policies which may, from the date of such communication, supersede any business practices or policies previously
followed bythe company including but not limited tothe ones mentioned above
Disputes, if any, will be subjectto the jurisdiction of the courts of Kolkata, West Bengal.

21.

22.

23

24.

25.

t, Nff*u* K,r acting on behalf ol Roy b€EJ b/++N-D+<
(Name of Representative*) (Name of Distributor*)

hereby acknowledge that
1. I have read, understood and agreed to all the terms and conditions of business
2. All information provided in this form as well as in the enclosed documents, if any, are provided by me and are true to

the best of my knowledge and understanding
FoT ROY BEEJ BHANDAR

,frii*{'*'orTr;/*,.@ frr
Proorietcr

(Sig nature of Representative of Distributor*) (Stamp of Distributor*)

Date:

Place:

Name of Companv official Siqnature of Company official



Checklist for Sales Team Member
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