
UNIVERSAL AGRO CHEMICAL INDUSTRIES
16. lndia Exchange Plae*, 3rd Fioor, Room No: S,

Kolkata * 70*SSl, idVest Bengal, lndia
Conta*t No : +$1 {SS3} 24649581
Website: www. ur: ivc:'sa!a g :"i. net

APPUCATION FOR DISTRIBUTORSHIP
PART A: Basic lnformatign of Apolicant

1) Name of the Orgdnization*

Type of Location: Offrce I Snop fi-CoOo*n ft Residence I

state PtN code AFBITATTTf,.qI
3) Nature of the Entity.: Sole Proprietorship ffiartnership I private Limited Co. X

Cooperative/ Society I Otfrers f] (Specify)

Name of Representative": ProprietorBTManaging Partnerf]/ Director[ /Authorised Signatory[

Telephone No:

Residence Landline: (STD Code) fTTl m
Mobile*: *91 re whatsApp Mobile: +91

Email lD*:

6) Preferred mode of communication: i':
7) lncome Tax Permanent Account ruo.:

8) ls the applicant regisiered under GST": Ves [t-t No il
9) lf yes, is the applicant registered under Composite Scheme of GST : Yesfl / No f,
10) GST No

1I) Pesficide LlCenee No. r6*EEJEEIrffEEEl"=+
lssued gV

12)MicronutrientLicenceNo*ValidUpto-|M/lo[ql
lssued By

4j

IWW

Full Postal Address for correspondence*:

Name*

Gender*: uae{femalef,
Relationship with applicant": owner pt6artner[ Director I Others I

Date: l-T.lll-lfffn

Signature and Photograph of Person Authorized to Represent the Applicant

r-7h{
*!*

?
Signature*



PART B: BUSTMSS BACKGROU TP OFAPPLICANT

13) Year of Establishment: P-lETltTll
14) Number of years for which you are dealing in Pesticides I Microi/utriep15; l7[TIelEh-
15) Are you a Distributor of any other company dealing in Pesticides*: Yes ffll tto [],
16) lf yes, please share the following details on your business wi{ftr these companies:

17)

18) lf yes, please share the following details on your business with these companies:

19) Details of important markets/ regions in your area:

20) Are you involved in any other businesses related to agriculture"?yes [] I NoB/
lf yes, please share if you are dealing in
Fertilizers fl ,. Distributor of
Seeds LJ as Distributor of
Others [ (specify)

AAuo Li/e **-*4, K'l-ee> Byle- g t*kA

faupis4 *4* o*
g,sboz 5 L'iltL

be* fl4*. t-;fe- Tzr-t'C,rfo"Yt- 3 t*tct-

Are you a Distributor of any other company dealing in Micronutrigpls"; YeS [}-l No I

f Fr 12, Yst@ t Dhp, Npf

Gu-a IYfrr,,A4

P- rtAn c-fra'r'zra1 >^9@o.ta6,

D a-e c-l'^a'ne-t ,/
3" re* Fzz*il*><A.
2. CJ&\^&A-LL.L- e<^ha,-^

9ailot$+,,'}> L 1.,4 Ssza.p ftegAa,P f\
2.2+i fu-s;\_
3.

l l:!*uf 11<{cte-
3.

21) Are you involved in any other businesses Nor related to agriculture"? yes f]
lf yes, please share broad overview of the nature of business

txo{

Ccrnpany Narne
Vir:tage trf

R*lati*nship
{l* vears}

Key Prcducts Scld Last Approximate
Ysar Turne.y'er Last

Year

Company Name Vi*tage of
Relatior"tstrip

{ln years}

Key Frcducts Sold Last
Year

Apprcximate
Turn*ver i*ast

Year

2 c-,r,

tez-ur)fr-f, Np< I coer.

r5L^tgl

Name of the hlarkel Recion Your appr*x. turnsver il*. ol your
fram ihe inarkeU region Retailers at the

markeU i'eoion

Name

JOeLru4o?



PART C: ffiARKET INTELLIGENCE & SALES PLAN

22) For which area do you seek our Distributorship (Area of Operation)*?
vilt- +tazifqL , ?,0- Lq,'{lal.qaa4a , ?. S- O*<;s*,v*-
Pl'8r 7s6tsg, '*g.

23) What are the main Crops that are cultivated in tfris ar&?

paAd-y All j L".-tC;rt

Pe/'*t /+t/ l? L,-./{h

bertat1a4 frtt 5L*/{h
:L:;..1.a;: rt

."f,

24) Which are the key Herbicides sold in this area?

25) Which are the key Fungicides sold in this area?

26) Which are the key Pesiicides sold in this area?

27) Which are the key Micronutrientsl Crop supplements sold in this area?

What is your sales.plan fgl o=u_rpr'Adlgs_lL=&flieafjqty:*e_*?= _ -

Herbicides D (?z,ov- 5et Lf>1. /rc,/J9.
e-a""-n Ze )_-cL1-q 3vt<g

Fungicides 14e-a<-n-rat<'zl
Fungicides -Jr vigi'gyt_ ld'a Lrlz- 2-4cLt)2'

I ye LfrL- 16v t-ul
>2 +--r1-? La-< ffi-C gft c"t)

Micronutrients 
I 5tC L r>z Ltt /J-;-t

Fi!*rcni-.;iri*r:tsffi a.aPAeeZ-o , I lut-?bo 2L , r$ttuo-f v <ee t<A / plT

29) ?lease share if ycu have any suggestions to improve business

lxQlee il!*€ e r+ps Key Brands S.pprox. Vslir*:*
lle-*-a-fn.aau la

*rf ro lrr( He*n/^n Ca-u- 2- t--a./<h



PART D: FINANCIAL INFORMATION OF APPLTCANT

of Business*:30) Primary Bank Account

Name of the Bank

Name & address of Branch

IFSC Code of Branch

Type of Account: SavingslCurrentioD

31) Does the applicant have CC/OD facility from any bank*? yes [ / No I
lf Yes, Name of Bank

Name & address of Branch

CCIOD Limit {Approx. in Rs lakhs

32}SecurityDeposit*otRs.E@pafutrrrouglrf}crrequerrro.|6Iffi[J3-Ifl/RT*-
33) Is the Offrce/Shop used by tne Dist/ributor, owned by the Distributor*? VesQTruo fl

lf Yes, approx. size

36) Nurnber of staff employed by the applicant

37) Does the applicant own any 2-wheeter? ygs il I No B/

38) Does the applicant own any 4-wheeter? yes fl I No [z
lf Yes, Number of such vehictes Tfn used for Business [ / personat f] I Both n

39) Brief details of property owned by the applicant":

Does the applicant own any land parcets t Ves ffi No fl
Does the applicant own any house property? yes ffNo I

Part E: List of Documents ta be Provided

Customer Care

Em a i I I D : u a c i. ng pfi@lg m ai l. com / c u stomer.care@u n ivers a t a g ri. i n

Mabile Na: +91 741CI$40857 I 83J6929010

For Proprietorship 1. Signed copy of lD Proof (Aadhaar Card/ passporu Driving License)
2. Signed copy of Address Proof (Aadhaar Card/ passport)
3. Signed copy of PAN
4. Signed copy of GST Certificate (if appticabte)
5- Signed copy of Pesticide License
6. Signed copy of Micronutrient License
7 - statement of primary bank account(s) of business evidencing debit and credit

transactions, for the last 3 months
Additional documents
for Partnership Firm

Signed copy of registered partnership deed
Authorization from all partners allowing representative to act and sign on behalf of
the firm

8"
9.

Additional documents
for Private Limited

Companv

7. Signed copy of Memorandum anO
8. BoD resoiution allowing representative to act and sign on behalf of the company

34) ls the Godown used by the Distributor, owned by the Distributor*? ves ffruo I
35) lf Yes, approx.



t-
L s =: := :,,. :-e llrgeneraltermsandconditionsof conducijnq business- --: :lmpany will designate an Area of operation for thJ Distributor at the time of initiating the distributorship. TheI s:'icutor is required to restrict his operations to his designated Area of operation orly;;J should not venture beyondihe area designated. However, subsequently, the Distrilutor can alter his Area oi op"rution but only after priordiscussion with the responsible company offlcial.2 The company will appoint a Sales offrcei (so) to serve the Area of operation deslgnated to the Distributor. While the Sowill be frrst point of contact for the Distributor and shou ld be able to resolve all queries of the Distributor, the Distributorcan at any point contact the senior sales officials of the company responsible for this area. Further, for any queries theDistributor can contact responsible personnel at the ttead ofrrce of the.or[uny by sending email at
^ customer.care@universalagri.in or by calling the Customer Care Helpline at +91 g336929d10
3 ln addition to the So, the company may appoint one or more permanent/ temporary sales team members to serve thearea as it deems fit The sales team members will primarily focus on conducting sales promotional activities in the areaand engaging with existing or potential customers. The distributor will be reqJired to'sufplrt the local sales team byguiding their sales promotional activities
'1 The Distributor can place his orders with the respective SO either verbally or in writing or through any documentedcommunication A conftrmation of the material ordered blkhe Distributoi will be shar"ed with hih on"his registeredmobile via sMS/ whatsapp at the time the order is entered into the company's cRM solution. In case of any issues, the
- DistributorisrequiredtcccntactthesOurgentlyafterreceivingtheintimation
t I :-.t^tl* il - -- 

ce "'er--313' a cn 
"'agarns: 

confirn-ea oiders placed by the Distributor r^,,ith the SO. In case the- s'-L:l-ioT e'er recelves any material not ordered by him, erther rn terms oi quantrty, packing sizes, or products, the
D istributor is required to inform the companyabou.t the discrepancy, within 48 hours oiieceiving the material by sendingemail at customer.car€@universalagri.in.ln the absence of any such emalls or other Oocumenteo communicalions, itwill be assumed that the materiar received was as per orders praled6' The company may deliver materia I at the location specifred by the Distributor through 3 rd party transporters either in fullor part load At the point of receiving the material from the transporter, the Distiibutorwill be required to physicallyinspect the material and check the quantity, weight and cond ition of materia I supplied7' The company will only dispatch material which are in saleable & good condition. So, if any damaged materiai is everreceived bythe Distributor, it is likelythatthe goods go1 damaged in transit. ln such a situation,the Distributorshould notacceptthe material and should urgently inform the respecti,,,"e SO of the cornpany aloutine'oamage. lf the Distributoraccepts the material from the transporter, it should be only under express instruction of the respective SO. Further, theDistributor is required to send email at custo mer.,care@universalagrii.inon this incident within 4g hours of receiving thematerial' ln the absence of any such emails or other d6cumented Jommunications, it will be assumed that the materialreceived was not damaged in anyway

8' The Distributor may be required to pay to the transporter the f reight charges at the point of accepting delivery only afterinspection of material. The Distributor may be rejmbursed forihe freiIht paid either in purt or rrirt eitnei uy,ir"v ordeduction from the bill orthrough a Credit Note9' lf the Distributor reports to have received any material not ordered by him or any material damaged in transit, and thesame is verifled bythe responsible company official, the company maytake backihe material in question and may makethe appropriate adjustments in its books of iccounts
'1 0 The company will send a hardcopy of the invoice along with the material. on receipt of the invoice, Distributor is requiredto reconcile the quantity, packing size and product mLntioned on the invoice with the material received. ln case of anydiscrepancy, the Distributor is required to inform,the company about the issue within as horrs'oi;e;Lirr'"g ri" ;.;"?i;rby sending email at..customer.care@universalagri.in t'n the absence of any such emails or other documentedcommunications, it willbe assumed thatthe materialreceived is as per invoice
T l The company will issue an official Price List of its products covering the area of operation of the Distributor at thebeginning of each season. However, the company may revise the Price List f rom time to time. The Distributor is requiredto obtain a copy of this Price List or revisions made ti'rereafter either from the respective so or oy sending an email atcustomer'care@universalagri.in.The company will invoice its products only at the prices mentioneci on the price ListThe Distributor should not expect any prices ofherthan those mentioned onihe price List unless there is a documentedcommunication of the same issued bythe Head offrce of the company.12' The company may from time to time, issue benefrt schemes covering the Distributor's area of operation. These benefrtsare typically linked to prompt payments or special products or bulk"sale volumes. The Distributor is required to obtaincopies of these schemes from the respective So oiby sending email atcusto mer.care@universatagri.in The companywill provide these benefrts.only by following the specific terms"and conditions mentioni in the scheme. The Distributorshould not expect any benefits other ihan those mentioned on the scheme unless there is a documentedcommunication of the same issued bythe Head of.frce of the company.13' The company will only s,anction the prices and benefits/ schemes r-nentioned on documented official communicaticnsissued by the Head Offlce o-f the company. The company r,vill be under r:o obligation to-accept any claims by theDistributor on prices or beneilts/ schemes nrtt nrentioned on any crficial communiiations issued by the Head Offrce ofthe company for the Distributor"'s area or i,:-'tration lf the iocai sales representatives ccmmit any special prices crllenefitsl schemes, the Distributot'rs requii-ed t.,cbtain an official communication of the same issuec bythe Head ofliceof the companl,, befo.e acting orr ihe rasis of s.rc:,i..inlri^!itntentsi4. lhecornoanywillacceptca',1mentr:rrlirtnri,.:_rcnil::fi-fiar,qfei.siRlGS,/NEFi-ijL4pS)crci_csseci 

c:te,iu€i.j;.e,rynonanvi:anks ci'lirel than cocoerall,e i: --,--,-, ,,:i , -,r,aaupt ar,;.. :arrl:ier,1s ir_. il;sit. F!r.;.0.,1.i,gi ii :_ iity :cl.ciai
. 1ie CtmiJAl'r:ii:, 9i.;i:i':.:.,,r+niSiilt.: titi,::.:. _ . t.i - . .- .^..,:.,:1fii,:13111;11g;-;i.



15.

16.

17.

18.

19.

20.

21.

22.

The Distributor paying through cheque must ensurethatthe cheque issued by him is honored on the date ofthe cheque.
lf the bank on whom the cheque is drawn, dishonors the cheque for reasons related to "lnsufFrcient Funds", then the
company will levy a cheque Dishonor charge on the Distributor without prejudicing its right to seek legal recourse for
such dishonor
The companywillprovide a standard credit period of 90 days from the date of the invoice. The company may offer Cash
Discounts for paying dues within 90 days, the details of which are gsually provided in the Price List or Schemes
applicable forthe period. Dues remaining unpaid above 180 days will be'considered as Overdue. The company will levy

interest @127. per annum on Overdue
the company will not accept any Sales Return unless the material supplied were damaged in transit. For returning such
damaged materials, the company follows a Sales Return Policy. The Distributor is required to follow the terms of this
policy for matters relating to sales return and obtain prior approval from the responsible SO before dlspatching
material. The companywill not provide anycreditfor material returned ifr violationto its Sales Return policy
The Distributor is required to not enter into any financial transactions with any member of the sales team, either in the
form of material or funds. All such transactions will be considered as personal and unsanctioned and the company will
not be liableforthe outcome of such transactions
The Distributor will not handover any material to any member of the sales team without specific written instruction
issued bythe Head Office of the company L
The Distributor is required to maintain the integrity of the packaging in which the products are supplied by the company
at all times and is required not to tamper with the packets, designs, logos and trademarks of the company in any way.
Any unauthorized use of the company's designs, logos and trademarks will be counted as an infringement of the
intellectual property rights of the company e

The Distributor is required to comply with all requirements of GST as applicable to him, related to periodic Returns,
Credit Notes and others with respect to its transactions with the company. Further, the Distributor may be required to
share with the company, upon request, documents'supporting compliance of such requirements of GST
The company will share with the Distributor, an Account Statement atthe end of every 6 months either on his registered
emailorthrough anyother preferred mode of communication. However,the Distributorcan askforhis updated account
statement at anytime by sending email at customer.care@tnlversalagri.in or by calling the Customer Care Helpline at
+91 8336929010
The company will share with the Distributo4 a Confrrmation of Accounts at the end of each financial year either on his
registered email or through any other preferred modes of communication. The Distributor is required to review the
account statement and reconcile the balance on the statement with the balance in his books of accounts. Upon
completion of review,the Distributorwillbe requiredto sign and seal onthe Confirmation and hand itovertotheTSM
ln addition to these, the company may from time to time issue communications on these and/ or other business

policies which may, from the date of such communication, supersede any business practices or policies previously
followed bythe company including but not limited totheones mentioned above
Disputes, if any, willbe subjecttothe jurisdiction of the courts of Kolkata, West Bengal.

t, P tnun LLA) DAS
.acting on behalf of P",*@ -Deta

(Name of Representative*) (Name of Distributor*)
hereby acknowledge that
1. I have read, understood and agreed to all the terms and conditions of business
2. All information provided in this form as well as in the enclosed documents, if any, are provided by me and are true to

the best of my knowledge and understandinn 
UlS. 

'RAHAL.AD 
DAS

v"' 
lr'rrc.!-1'a A Ag -JYLkallral cA

Proorietor

24.

(Signature of Representative of Distributor*) (Stamp of Distributor")

Date:

Place:

Name of Company Official Signature of Company Official,b>6^L^-.-. -Arr'/

25.



For lnternal Use

Checklist for Sales Team Member Distributorship

14 tr,{a fields on Page 1 filled
fields on Page 2 filled

2 Mandatory fields on 3 filiec
6 Manda flelds on Page 4 filled

fieids on Paqe 6 filled
added on Paqe 1

Pho of representative affixed on
of ive added on 6

Card/ PassporUDriving License
Name on lD proof tallies with pAN

of Address Proof (Aadha ar Cardij
Name on address proof tallies w,thlDFroof
Address on address proof tatties witn pattl ticense

Name on PAN tallies with lD

of GST Certificate
Name on Certificate tallies with lD proof

of Pesticide License
i.iery:e on iicense taliies '-vii- iD prloi
License is valid on the date of form
lf not, proof of for renewal has been collect,ed

Name on license tallies with lD proof
License iq valid on the date of form
lf not, proof of tion for renewal has been collected

Statement of bank account(s) of business
Name on aicount tallies with lD prooi
Period is for last 3 months

bank account of business with

Not of any cooperative banks
Contains valid signature of
Contains no date
ls not crossed

has been collected
Exi oistributorotUACIseffi
Effect on Existing Network

rest distributors (can be more than 1

Distance from the nearest distribulors

Business Volume for this fV 1in Rs t_akhs
Credit Limit Rs Lakhs

4pprovgq By: (all fgrms have to be@
Name of Company Official Sionature of Comnanrr C)ffiaial


