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g/\} UNIVERSAL AGRO CHEMICAL INDUSTRIES

16 No., India Exchange Place, 3rd Floor, Room No. 6,
Kolkata - 700001, West Bengal, India

Website: Www.universalagri.net

APPLICATION FOR DISTRIBUTORSHIP
PART A: Basic Information of Applicant
1) Name of the Organization* (AT Iﬂl‘i{ﬂﬂ PHMEIMHHI RN E RN
[_[fIIHI'i]Ifirll!liIFIiIIriII!IIIIIJ][ifIJ

2) Full Postal Address for correspondence™
Type of Location: Office [] Shop ) Gadown [ ] Residence |
Sireet Name  [SJM[o]P] No[e [ ToleTW T ok TTET T IR SE
IHIHIHIHIIIIHIIJIJHHHIJII‘!IHIIH
PﬂiﬁiuﬂmririfillnﬂnistrimmimwHHHHHIH‘!
State (FINKIMARTAEA TTTTT] | PIN Code CEETZEE]
3} Mature of the Entity* Sole F‘ruprietarship E-Partnership GF‘rivate Limited Co, D
Cooperative/ Society [] Others [ (specity) _
4} Name of Representative™ Proprietor "J’Managrng PEI’TI‘IEFDJ D'rrem:}r[:l { Authorised Signatarr[:]

EIUPMHT-%IfI!IIIIIHIII]IJI'Ifi[IFi!IIIIHIif
5) Telephone No'

Office /Shop Landline: (STD Code) LN FETET T Ly O
Residence Landline: (STD Code) HEERANIEVEEEN ]

Mobile: +91 BATSIO[TEILIEIZ]A] WhatsApp Mobile: +91 EEHENENEE
Email ID*: wjn \ Mah N T TTTTITITT
6) Preferred mode of communication: Emaill ] Ph[ ] Whatsapp[d
7) Income Tax Permanent Account No*: [‘[-—l.! MW RN LITTTT] HUERESE
8} Is the applicant registered under GST*  Yes B ne[]
9) Ifyes, is the applicant registerad under Composite Scheme of GST - Yes[j ! NGE]

0 6STNe G A TH WY RO RGZZE [ TT T T T T T I T T T
11) Pesticide Licence wa*nfmf_“.;mm LI T T T T T T ]valid Up to* LEVEEVEETT ]

issved By [T TUITTAI T TENEMATIATEA T T T T 1T T T [TT 1]
12) Micronutrient Licence No* [T T T T LITTTTTTT] valid Up to* EL_JID:M:EEE]
e O L I T T T T I T T T I T T T

Signature and Photograph of Person Authorized to Represent the Applicant |
—':——mame-tswmuuruIHHHIHHH||Hrﬂ

i L[il|[lf|il!l[If![lflfli[l“f[
| Gender": Male.}-Female [ ]

Relationship with applicant*: Owner ETPartner[ ] Director[_] Others []

,' 2 |
| 335?&’ oate: EIEIETAIEETT]
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PART B: BUSINESS BACKGROUND OF APPLICANT
13) Year of Establishment T TE]

14) Number of years for which you are dealing in Pesticides / Micronutrients: BT 1]
15) Are you a Distributor of any other company dealing in Pesticides*: Yes =g Ne []
16) If yes, please share the following details on your business with these companies:

Company Name ‘ Vintage of Key Products Sold Last Approximate
Relationship Year Turnover Last
(In years) Year
Hem ’@'L{ AL C)ear oS

COvomanday

Cmr_ty Na Vintage of Products Sold Approximate '
[ ' i ! R{allaﬂu’::.:l';lp - l.‘:"nmnr Pl s Turnover L:q
n years

|

19) Details of important markets/ regions in your area:
[ Name of the Market/ Region [ Your approx. turnover [ No, of your Name of key Retailers
from the market/ region | Retallers at the
SR __| market/ reglon ; lf
1.
E
A 3
r L
2,
| 3. =
— [ T e
E |
L J _ls. —i
\
20) Are you involved in any other businesses related to agriculture*?Yes L] 1No - ?
If yes, please share jf you are dealing in -
Fertilizers [ ] as Distributor of e
Seeds|_Jas Distributor of i

Others I:][specfry} i e
[

21) Are you involved in any other businesses NOT related to agriculture*2 Yes[ ] I Nof] iy
If yes, please share broad averview of the nature of business

—




PART C: MARKET INTELLIGENCE & SALES PLAN

- 22) For which area do you seek our Distributorship (Area of Operation)*?

_pulan FRr =
23) What are the main Crops that are cultivated in this area?
S e
3] B oy 010, TH [l Q@
_Field Crops _Rad Corams Lnovo [ "Rive. | 0 & gon o 410
Field Crops 5 i
| Vegetables
| Vegetables
| Vegetables
Others
_ Others
Others
24) Which are the key Herbicides sold In this area?
H‘mu]“‘ o _E_fﬂ 5 I‘£".""\i_‘_ I.:‘l! rant .;_\,:__"f_.:ﬁ;'l
Ol PhaSate. Oﬁhiauf oL L
TMEYFAalyar Ftoh buve. Lhe o f &

25) Which are the key Fungicides soid in this area?

Malegulas T 7T O o ne e T
" Men oD L]
bl

26) Which are the key Pesticides sold in this area?

[ Molecules | Crops _ KeyBrands " TAppro
oo @ F [ el tarainm MY SSTLL
{ {Eﬁ‘l—‘f 207 EC | SoYyaba. L&Y fed,

27) Which are the key Micranutrients/ Crop supplements soid in this area?
[ Products [ Crops ~ T [Key

28) What is your sales plan for our products in the near future*?

B g LR T e
s s it " o

Herbicides (- CLb Lo &0
Herbicides CWTWa v o0 o0
Fungicides t‘-’lfurﬂ. ﬁnﬂ |00 2490
Fungicides €n a0
Pesticides E m ’12} | ob 2.80
Pesticides Uy Vhal \ 5O 500

i Micronutrients
Micronutrients |

28) Please share if you have any suggestions to improve business




PART D: FINANCIAL INFORMATION OF APPLICANT
= DINANGIAL INFORMATIC

30) Primary Bank Account of Business™

Name of the Bank I'CJFWW‘EHWHHHHIHHHHI
Name & address of Branch WWI&IMC}HHHHHIIIHIHII
lI!IfIiIIIJIIIIIIIIII!IIIHI!IIIIIIIIIHT
IFSC Code of Branch MEETBBBIGIEHHJIIIIfII}IIIIII

Account No u‘[ﬂ AEEEERALEE T TTTIT1 1 | | Type of Account Savings/Current/OD
31) Does the applicant have CC/OD facility from any bank*? Yes [ ]/ No 5

If Yes, Name of Bank IJI!i!iIIII]J]IIIIIII!iIJIIII—I
NamaaaddmssofﬁranchlilH[IIHIIHHI![HIIJH!II_i
L]Il'li]lHr]IIIIIilIIII]JIflfIIlfIlI’lflU
CC/OD Limit (Approx. in Rs lakhs) T T ] ERNRENANEERNES Ny LEEEL T
32) Security Deposit* of Rs [1[OTe[C[OF] paid through[_] Cheque MU.D:IID:] IRTGS !%(
33) Is the Office/ Shop used by the Distributor. owned by the Disfributor*? ‘r’es[] { No E]_”&; = 1%%%};%%5 g’ !
If Yes, approx. size Address:| | | TTTTTTTTTIT EEERSRNEE
[_ll!II!IIIIHIIIIIII!I!IfIIIEIilIIIIIIIII
34) Is the Godown used by the Distributor. owned by the Distributor*?  Yes[ ] /Neo [
35) If Yes, approx. size [T T T T | JAddress[ TTTT 9 0 O O O A R
II!II[III]IIIIIIT!I[III~FIIIII!JIIJ‘fI][II_I

36) Number of staff employed by the applicant [B]] ] EEDI AT
37) Does the applicant own any 2-wheeler? Yes [-#ne ]

If Yes, Number of such vehicles [1T7] used for Business [/ Personal [/ Both []
38) Does the applicant own any 4-wheeler? Yes (1 /N B}

If Yes, Number of such vehicles [T used for Business [}/ Personai [ ]/ Both[ ]
39) Brief details of broperty owned by the applicant*:

Does the applicant own any land parcels? Yes [ /ne [T-

Does the applicant own any house property? Yes Cline [

Part E: List of Documents to be Provided
Signed, sealed and dated Distributorship Form along with the following mandatory dotuments
For Propristorship 1. Signed copy of ID Proof {Aadhaar Card! Passport/ Driving License)

Signed copy of Address Proof (Aadhaar Cargy Passport)

Signed copy of PAN

Signed copy of GST Certificate (if applicable)

Signed copy of Pesticide Licensa

Signed copy of Micronutrient License _

Statement of primary bank accountis) of business evidencing debit and credit }

l

|

T B o s

lransactions, for the last 3 months - '

Additional documents | 8 Signed copy of registared parinarship deed
for Partnership Firm 8. Authorization from all partners allowing representative o act and sign on behalf of

the firm i

Additional documents | 7 Signed copy of Memaorandum aitd Articles of Associalion _!
tor Private Limite 8. BOD resolution allowing representative 1o act and sign on behalf of the compa W
L Company I - : rr = k= _l

Customer Care -

Email 1D: uac%maii.cam / customer., cam@universafagri. in

Mobile No: +91 7410040857 / 8336929010

. 4
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PART F: GENERAL TERMS & CONDITIONS OF BUSINESS

Listed below are our general terms and conditions of conducting business

1.

10.

1.

12,

13.

14,

The company will designate an Area of Operation for the Distributor at the time of initiating the distributorship. The
the area designated. However, subsequently, the Distributor can alter his Area of Operation but only after prior
dizcussion with the responsible company official
The company will appoint a Sales Officer (S0} to serve the Arsa of Operation designated to the Distributor. While the
SO will be first point of contact for the Distributor and should be able to resolve all queries of the Distributor, the
Distributor can at any point contact the senior sales officials of the company responsible for this area. Further, for any
queries the Distributor can contact the Head Office of the company by sending email at
customer.care@universalagri.in or by calling the Customer Care Helpline at +91 8336929010
In addition to the SO, the company may appoint one or more parmanent/ temporary sales team members to serve the
area as il deems fil. The sales team members will primarily focus on conducting sales pramational activities in the
area and engaging with existing or potential customers. The Distributor will be required to support the local sales team
by guiding their sales promotional activities
The Distribular can place his orders with the respective SO either verbally or in writing or through any documented
communication, A confirmation of the material orderad by the Distributor will be shared with him on his registerad
maobile via SMS! Whatsapp at the time the order is entered into the company’s CRM solution. In case of any issues,
the Distributor s required to contact the SO urgently after recaiving the intimation
The company will deliver materlal only against confirmed orders placed by the Distributor with the SO. In case the
Distributor ever receives any material not ordered by him, either in tarms of quantity, packing sizes, or products, the
Distributor is required to inform the company about the discrepancy, within 48 hours of receiving the material by
sanding amall at customer.care@universalagri.in In the absence of any such emails or other documented
communications, it will be assumed that the material received was as per orders placed
The campany may deliver material at the location specified by the Distributor through 3rd party transparters either in
full or part load. At the point of receiving the material from the transporter, the Distributor will be required to physically
inspect the material and check the quantity, weight and condition of material supplied
The company will only dispatch material which are in saleable & good condition. So, if any damaged material is ever
received by the Distributor, it is likely that the goods got damaged in transit. In such a situation, the Distributor should
not accept the material and should urgently inform the respective SO of the company about the damage. If the
Distributor accepts the material from the transporter, it should be only under express instruction of the respective 50,
Further, the Distributor is required to send email at customer.care@universalagri.in on this incident within
48 hours of receiving the material. In the absence of any such emails or other documented commurications, It will be
assumed that the material received was not damaged in anyway
The Distributor may be required to pay to the transporter the freight charges at the point of accepling delivery only
after inspection of material, The Distributor may be reimbursed for the freight paid either in part of full either by way of
deduction from the bill or through a Credit Note
I the Distributor reports to have received any material not ordered by him or any material damaged in transit, and the
same is verified by the responsible company official, the company may take back the material in question and may
make the appropriate adjustments in its books of accounts
The company will send a hardcopy of the invoice along with the material. On receipt of the invoice, Distributor is
required to reconcile the quantity, packing size and product mentioned on the invoice with the material received. In
case of any discrepancy, the Distributor is required to inform the company about the issue within 48 hours of receiving
the material by sending email at customer.care@universalagri.in In the absence of any such emails ar
other documented communications, it will be assumed that the material received is as per invoice
The company will issue an official Price List of its products covering the area of operation of the Distributor at the
beginning of each season. However, the company may revise the Price List from time to time. The Distribulor is
required 1o oblain a copy of this Price List or revisions made thereafter sither from the respective SO or by sending
an email al customer.care@universalagri.in The company will invoice its praducts anly at the prices
mentioned on the Price List. The Distributor should not expect any prices other than those mentioned an the Price
List uniess there is a documented communication of the same issued by the Head Office of the company.
The company may from time to time, issue benefit schemes covering the Distributor's area of operation. These
benefits are typically linked to prompt payments and bulk sale volumes. The Distributor is required to obtain coples of
these schemes from the respective SO or by sending email at customer.care@universalagriin Thecompany
will provide these benefits only by following the specific terms and conditions mentioned in the scheme.
The Distributor should not expect any benefits other than those mentioned on the scheme unless thera Is a
documented communication of the same issued by the Head Office of the campany. -
The company will only sanction the prices and benefits/ schemes mentioned on documented official communications
issued by the Head Office of the company. The company will be under no obligation to accept any claims by the
Distributor on prices or benefits/ schemes not mentioned on any official communications issued by the Head Office of
the company for the Distributor's area of operation, If the local sales representatives commit any special prices or
benafits/ schemes, the Distributor is required to obtain an official communication of the same issued by the Head
Office of the company before acting on the basis of such commitments
The company will accept payment only through Fund Transfars (RTGS/ NEFT/ IMPS) or crossed cheques drawn on
any banks other than cooperative banks. The company will not accept any payments in cash. However, if in any
special circumstances, the company agrees to accapt payment in cash, the Distributor is required to obtain a Monay
Recelpt of the company for such payments fram the company official accepting this payment



PART F: GENERAL TERMS & CONDITIONS OF BUSINESS

Listed below are our general lerms and conditions of conducting business

t

10.

1.

12.

13

14,

The company will designate an Area of Operation for the Distributor at the time of initiating the distributorship. The
Distributor is required to restrict his operations to his designated Area of Operation only and should not venlure beyond
the area designated. However, subsequently, the Distributor can alter his Area of Operation but only after prior
discussion with the responsible company official
The company will appoint & Sales Officer {30) to serve the Area of Operation designated to the Distributor, While the
SO will be first point of contact for the Distributor and should be able to resolve all queries of the Disfributor, the
Distributor can at any paint contact the senior sales officials of the company responsible for this area. Further, for any
queries the Distributor can contact the Head Office of the company by sending email at
customer.care@universalagri.in or by calling the Customer Care Helpline at +91 8336929010
In addition to the SO, the company may appoint one or more permanent! temporary sales team members to serve the
area as it deemns fit. The sales team members will primarily focus on conducting sales promotional activities in the
area and engaging with existing or potential customers. The Distributor will be required to support the local sales team
by guiding their sales promaotional activities
The Distributor can place his orders with the respective SO eithar varbally or in writing or through any documented
communication. A confirmation of the malerial ordered by the Distributor will be shared with him on his registered
mabile via SMS/ Whatsapp at the time the order is entered into the company's CRM solution. In case of any issues,
the Distributor is required to contact the SO urgently after receiving the intimation
The company will deliver material anly against confirmed orders placed by the Distributer with the SO. In case the
Distributer ever receives any material not ordered by him, either in terms of quantity, packing sizes, or products, the
Distributor is required to inform the company about the discrepancy, within 48 hours of receiving the material by
sending email at customer.care@universalagri.in In the absence of any such emails or other documented
communications, it will be assumed that the material received was as per orders placed
The company may deliver material at the location specified by the Distributor through 3rd party transportars aither in
full or part load. At the point of receiving the materal from the transporter, the Distributor will be required ta physically
inspect the material and check the quantity, weight and condition of material supplied
The company will only dispatch material which are in saleable & good condition. Se, if any damaged material is ever
received by the Distributor, it is likely that the goods got damaged in transit, In such a situation, the Distributor should
not accept the material and should urgently inform the respective SO of the company about the damage. If the
Distributor accepts the material from the transporter, it should be only under express instruction of the respective 50,
Further, the Distributor is required to send email at customer.care@universalagri.in on this incident within
48 hours of receiving the material. In the absence of any such emails or other documented communications, it will be
assumed that the material received was not damaged in anyway
The Distributor may be required to pay to the transporter the freight charges at the point of accepting delivery anly
after inspection of material. The Distributor may be reimbursed for the freight paid either in part of full either by way of
deduction from the bill or through a Credit Note
If the Distributor reports to have received any material not ordered by him or any materlal damaged in transit, and the
same is verified by the respansible company official, the company may take back the material In question and may
make the appropriate adjusiments in its books of accounts
The company will send a hardeopy of the invoice along with the material. On receipt of the invoice, Distributor is
required to reconcile the quantity, packing size and product mentioned on the invoice with the material received. In
case of any discrepancy, the Distributor is required to inform the company about the issue within 48 hours of receiving
the material by sending email at customer.care@universalagri.in In the absence of any such emails or
other documented communications, it will be assumed that the material recsived is as per invoice
The company will issue an official Price List of its products covering the area of operation of the Distributor at the
beginning of each season. However, the company may revise the Price List from time to time, The Distributor is
required to oblain @ copy of this Price List or revisions made thereafter either from the respective S50 or by sending
an emall al customer.care@universalagri.in The company will invoice its products only at the prices
mentioned on the Price List. The Distributar should not expact any prices other than those mentioned on the Price
List unless there is a documented communication of the same issued by the Head Office of the company.
The company may from time to time, issue benefit schemes covering the Distributor's area of operation. These
benefits are typically linked to prompt paymeants and bulk sale volumes. The Distributor is required to obtain coples of
these schemes from the respective SO or by sending email at customer.care@universalagri.in Thecompany
will provide these benefits only by following the specific terms and conditions menticned in the schems.
The Distributor should not expect any benefits other than those mentioned on the scheme unless thers Is a
documented communication of the same issued by the Head Office of the company.
The company will only sanction the prices and benefits/ schemes mentioned on documented official communications
issued by the Head Office of the company. The company will be under no obligation to accept any claims by the
Listributor on prices or benefits/ schemes not mentioned on any cfficial communications issued by the Head Office of
the company for the Distributor's area of operation. If the local sales representatives commit any special prices or
benefits/ schemes, the Distributor is required 1o obtain an official communication of the same issued by the Head
Office of the company before acting on the basis of such commitments
The company will accept payment only through Fund Transfers (RTGS/ NEFT/ IMPS) ar crossed cheques drawn on
any banks othar than cooperative banks. The company will not accept any payments in cash. However, if in any
special circumstances, the company agrees to accept payment in cash, the Distributor s required to obtain a Money
Receipt of the company for such payments from the company official accepting this payment



15. The Distributor Paying through cheque must 8nsure that the cheque issueq by him is honored on the date of the
cheque. If the bank on whom the cheque js drawn, dishongrs the chaque for reasons related 1o “Insufficien Funds”
then the company will jevy a cheque Dishongr charge on the Distributor without prejudicing jis nght to seek tegal
recourse for such dishonor

16. The company will provide a standard credit Period of 90 days from the date of the invoice. The Company may offer
Cash Discounts for paying dyes within 90 days, the delails of which arg usually provided in the Price List or Schemes
applicable for the period, Dues femaining unpaid above 180 days will be considered g5 Overdue. The company may
levy interest gn Overdue paymenis

17. The company will ngt accept any Sales Refum unless the material Supplied were damaged in transit. For returning
such damaged materials, the company follows a Sales Retum Policy. The Distributor is required to follow the terms

18. The Distributor is required not to enter into any financiaj transactions with any member of the sajes team, either in the
fo " : : .

19, The Distributor wilt not handovar any material i any member of the sales team without specifie written instruction
i ¥

20. The Distributor is fequired to maintain the integrity of the Packaging in which the products are Supplied by the company
nd j i ts i

21, The Distributor ig required tg comply with ali requirements of GgT 43 applicable 1o him, related g periodic Relurns,

22, The company will share with the Distrfhutﬂr, 8n Accoynt Statement at the end of every 6 months either on his
registered email or through any other preferred mode of Communication, However, the Distributor can ask for his
updated accoynt statgmmt at any time by sending emaif g customenuarn@univarsahgr].fn or by calling the

23, Thq company will share with the Distributor, g Confirmatign of Accounts at the end of each financial year either on his

24 In additign lo these, H‘peuorrmny may from time ig time issue Communications an these and/ or other businass policies

ones ¥
25. Disputes,_ i any, will be subject 1o the jurisdiction of the cours of Kaolkata, Waest Bengal

k g U NA L acting on behalf of ﬂAPMC Crns“ AURAD fE}
i {N:fr::gf Eﬂpr&aenraﬁve‘} (Name of Distributer) =
are g al

I'have read, understood angd agreed to all the terms and conditions of business
2. Al information provided in this form as wel) a5 in tha enclosed documents if any, are provideg by me angd are lrue lp

BT cie®
o adev Agro Agen /8, Mahadey Agro Agencies

Eor: Ms. ﬂ?ﬁ;m i APMC Cross, AURAD (B)
& Propr '
Anature of Representaiive of Distributor*) {Stamp of Distributor*)

Data: @—6-’35'_1@13
Place: P[U%QD ;

Name of Compan Official

L SHEVDHAR tuirarv




For Internal Use

Checklist for Sales Team Mamber Opem s D:stributurship

mmﬂﬁm S RN o S T e s T

Distributorship Form

14 Mandatory fields on Page 1 filed ug

4 Mandatory fields on Page 2 filled up

2 Mandatory fields on Page 3 filled up

6 Mandatory fields on Page 4 filled up

1

LR T [ ) 8 0

4 Mandatory fields on Page 6 filled up

Signature of representative added on Page 1

Photograph of representative affixed on Page 1

Signature of representalive added on Page 6

Supporting Documents

1D Proof (Aadhaar Card/ Passport/ Driving License)

MName on 1D proof talliss with PAN

Signed and stamped

Egned copy of Address Proof (Aadhaar Card/ Passport)

| 2 Name on address proof talhes with 1D Progf

Address on address proof tallies with PAN / License

Sigred and slamped

Signed copy of PAN

MName on PAN tallles with ID proof

Signed and stamped

| signed copy of GST Certificate (if applicable)

Name on Certificate tallies with 10 Proof

Signed and stampad

Signed copy of Peshicide License

MName on licensa tailies with 1D Proof

License is valid on the date of form

If not, proof of application for renewal has been collected

Signed and stamped

Signed copy of Pesticide Licensa

Name on license tallies with ID Proof

-_License is valid an the date of form

If not, proof of appiication for renewal has been collected

Signed and stamped

Statement of pnmary bank account(s) of business

Name on account tallies with 1D Proof

Pariod is for last 3 months

Primary bank account of business with significant transactions

Signed and stamped

Blank Cheqgues

3 cheques

Mot of any cooperative banks

Contains valid signature of representative and stamp

Contains no date

is not crossed

Sacurity Deposit has been collected

Euxisting Distributor of UACI Seeds & Biolech/ Swarna Seeds

Effect on Exisling Network

Name of the nearest distributors (can be more than 1):

Distance from the nearast distributors:

Proposed Business Violume for this FY (in Rs Lakhs)

Cradit Limit Required {in Rs Lakhs)

Approved By: (all forms have (o be approved by respective GICs)

Name of Company Official
TR




